
(“Ingen”) is a medical device 
manufacturing development company 
that has launched aninnovative line 
ofdisposable respiratory products that 
are focused for theemerging growth-
oriented home healthcare market.
With issued patents, trademarks 
and secured intellectual property, 
Ingen’s Oxyview® and  Smart Nasal 
Cannula®, introduced in February 
2010,are now the home health care 
oxygen market’s fi rst oxygen tubing 
safety devices for patients requiring 
home oxygen therapy.Th e company 
received FDA Registration and 
Licensing through the Department 
of Public Health and manufactures 
these products in Southern California. 
Ingen has sold more than 120,000 
units worldwide in the past few years 
and is now positioning to increase new 
distribution channels over the next 
several months.

INDUSTRY OVERVIEW
Major home healthcare providers 

and oxygen service providers now 
debut the Oxyview® product linewhile 
they are seeking to capitalize on the 
boomingaging population and the 
increase in home healthcare services.
Th is market also serves younger, 
disabled patients who don’t require 
hospitalization and those recovering 
from acute medical conditions who 
only need temporary or intermittent 
home-based medical care.  

Ingen is focused on the worldwide 

healthcare marketfor Oxyview® 
as it is infl uenced by a number of 
demographic trends, including the 
following:

• Growing and Aging Population: 
Th e U.S. Census Bureau predicts 
that the majority of the U.S. “baby 
boom” population (28% of the 
total U.S. population) will begin 
to turn 65 between 2010 and 2020. 

• Consumer expectations for 
improved healthcare are 
increasing in both developed 
and developing countries.

• Technology is giving rise to 
new clinical therapies, which 
in turn are addressing more 
and more medical ailments 
and aiding in earlier diagnosis, 
more effi  cient management 
and prevention of diseases.

• Healthcare spending per capita 
has grown signifi cantly across the 
world. In the U.S., it has increased 
from $144 per capita in 1960 to 
almost $4,400 in 1999. Today 
home healthcare equipment and 
services in the US have become 
a very important part of the 
healthcare industry. Oxyview® 
has a place inthe increasing 
hospitalization costs that has 
increased the demand for low-
cost alternatives, which in turn, 
has resulted in the emergence 
and growth of home healthcare 
facilities for the elderly, sick and 
disabled in the country.

MARKETING & KEY 

CONCEPTS
Ingen’s Oxyview® is a pneumatic 

metering device that displays and 
confi rms the oxygen fl ow rate near the 
patient. Never before has there been a 
device attached to the oxygen tubing 
that monitors oxygen fl ow to the 
patient. Th e Oxyview® provides safety, 
assurance and prevents unnecessary 
costs associated with malfunctions 
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or malpractice issues.Th e market 
potential is $200 Million annually. 

 
HIGHLY COMPETITIVE 

PRODUCT
Ingen stands at a key refl ex point in 

its history aft er having developed a 
unique solution to a growing problem 
in the $55 billion per year home care 
medical market. Ingen is shipping 
product and positioning to be a global 
player in the months to come with a 
proprietary and patented respiratory 
product.
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